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Ben Kravitz
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Glenn Wilder Sr.
Wilder Brothers Tire

Max Katz
Merchants Tire Co.



Hall of Fame Inductee - Ben Kravitz

Ben’s business career started in 1971, one year 
after graduating from Colby College.  He and 
longtime friend and business partner, Harvey 
Rudnick, opened a gas station in Norwood, Mass 
named Windsor Garden Shell.  Their original goal 
was to own a string of gas stations but as often 
happens their path took several twists and turns 
and at one point consisted of three gas stations, 
nine tire stores (most of which were named Wind-
sor after their original business) and three tire 
distribution centers, named Summit Tires of Mass.  
Along the path they picked up a third partner, 
Frank Ledwith, who started with them on a work 
study program from Stoughton High School. 
During the early years Ben spent his time pump-
ing gas during the day and pursuing an MBA at 
Northeastern University’s Graduate School of 
Business at night.

Over the years Ben has participated on many 
industry and civic boards.  Industry boards include 
NESSARA, NETSA, Delta-National, American 
Car Care Centers and several manufacturers’ 
dealer boards.  He is a past President of NETSA 
as well as a past Chairman of ACCC. Ben is also 
a former board member and treasurer of Temple 
Chayai Shalom in Easton, Mass.  He is currently a 
member of the Metro South Area Department of 
Mental Health Citizens Advisory Board, Friends of 
Taunton State Hospital Board and the Boys and 
Girls Club of Brockton, where he serves as Chair-
man.  He is also currently President of the Temple 
Chayai Shalom Drinking and Investment Club.

In 1983 Ben married his wife, Denise, and be-
tween them they have five boys; Josh, Alex, Will, 
Jason and Chris. Two of the boys, Alex and Will, 

work with Ben in his post tire industry real estate 
investment business, nostalgically named Rubber 
Realty, whose motto is “You can always trust a 
Rubber check”.  

When not at the Boys and Girls Club or Rubber 
Realty Ben can be found winters in Longboat Key, 
Florida, summers at Lake Sunapee, New Hamp-
shire and most other times cursing and replacing 
divots at Thorny Lea Golf Club in Brockton. He has 
long since run out of free tire logo golf balls and 
spends much time in the woods foraging for used 
balls.
Ben is very proud of the early leadership role 
Summit Tire took in business to business inter-
net tire sales, dealer marketing programs and 
manufacturer loyalty programs.  Summit Tire 
consistently invested in training, advertising and 
marketing for its dealers.  He always felt that a 
strong, profitable dealer base was crucial to the 
success of Summit.  The personal bonds that were 
made through these programs as well as the 
many dealer trips and events sponsored by Sum-
mit over the years have created relationships and 
memories that will last a lifetime. 

Ben says that any success he’s had was the result 
of being surrounded by great people, his partners 
Harvey and Frank, his many loyal employees and 
especially his wife Denise.  Without all of them he 
says Summit Tire wouldn’t have had all the terrific 
New England tire dealers they had for customers.  
Ben feels that the future of the independent tire 
dealer is strong in New England and he hopes 
dealers will continue to meet to share ideas, sup-
port each other and develop best practice bench-
marks.  



Glenn Wilder was born on February 2, 1934 as the 
youngest of 6 children to parents Russell and Vera 
Wilder. He went through Scituate schools, and upon 
graduation he attended Wentworth in Boston for 
engineering. In 1954 he left Wentworth to enlist in 
the army during the Korean War. He was stationed 
in Fort Belvere in Virginia in engineering school and 
upon completion was deployed to Japan for his 
remaining tour of duty. 

Glenn came back to the Boston area and went 
back to complete his education at Wentworth. From 
college he worked for D.S. Kennedy Co. installing 
radar systems in the northern quadrant of the world 
known as the d.e.w line (defense early warning). 
This was to keep an eye on Russia during the cold 
war. As satellites were developed, the company 
became defunct. It was at this time he entered the 
family garage and tire business (1962) .

He entered a business full of history and family 
pride. The idea of the business started in 1898 dur-
ing the Chicago expo. At that time his uncle and 
Dad( as a young boy) met Henry Ford with his first 
automobiles. Russ was intrigued and in 1907 he and 
uncle Herbert Bates started the Bates/Wilder Co. 
Bound Brook Garage. They had cars available with 
drivers or to rent. When the autos broke Russell was 
the man to fix them. They sold tires dating back to 
1908 including Michelin and Fisk. By 1912 it had 
grown to a large multiple bay garage with a large 
showroom selling tires as well as auto parts. 

It was a shop with many “firsts”. It had the first 
underground gasoline tanks with a hand pump and 
glass globe delivery system in the area (1908). The 
first self calibrating powered pump(no more hand 
pump!) 1918. The first electric cable lift manufac-
tured by Walker( it was stamped #8 being the eighth 

ever produced) 1934. The garage always tried to do 
well by the customers. 

The Wilder’s were pioneers in tire repair, always 
using the latest products available to get the 
customer back on the road. It was from this solid 
base that Glenn joined his 2 brothers Malcolm and 
Gilman propelling the business forward. Glenn saw 
the need in the area to ramp up the tire end of the 
business. He became involved in the NEAITD (New 
England Association of Independent  Tire Dealers) in 
the sixties. In the seventies he served on its board, 
and as president from 1973-1975. Glenn went 
down to New Orleans in 1975 to the national con-
vention and headed a booth to spark interest in the 
New England Chapter, promoting the 1976 national 
convention in Boston. 

Glenn showed incredible fortitude when the busi-
ness burned to the ground in 1990. He remortgaged 
his house at 56 yrs old to rebuild the family busi-
ness. The outpouring of support he received from 
distributors, suppliers, other tire dealers, as well as 
customers and the community are a testiment to 
who he is as a man and businessman. 

Glenn was instrumental in forming the North Scitu-
ate Merchants Association. He and several other key 
businessmen made sure that North Scituate would 
stay on the map as a retail center with a community 
feeling. He has been a member of St. Luke’s church 
since its inception in 1962, helping out wherever 
there is a need. He is an active Mason, and a past 
worthy grand patron of Eastern Star with over 50 
years of service. He is a mentor to his son, Glenn 
Jr, in the tire business and in life, and worthy of the 
recognition of his peers. 
 

Hall of Fame Inductee - Glenn Wilder Sr.



2013/2014 Officers
President: Steve McGrath, Tire Warehouse, Keene, NH

Vice President: Rich Tuttle, Nokian Tyres, Colchester, VT
Treasurer: Matt Lewis, Max Finkelstein, Inc., Windsor, CT
Secretary: Blaise Pascale, Toce Brothers, Bloomfield, CT

Executive Director: Dick Cole, NETSA, Yarmouth, ME

New England Tire & Service Association’s 
purpose shall be to benefit the public 

by supporting independently owned tire 
dealerships and automotive service centers.

We’ve been a vibrant Association for over 60 
years, starting in 1952. We have over 470 

members of independently owned businesses.

We provide these tire businesses with 
information, training, tire industry-related 

events and other benefits.

Hall of Fame Inductee - Max Katz
Max Katz’s life spanned nearly all of the twentieth century 
with all of its incredible changes.  In 1904 he journeyed 
to New England from Lithuania with his mother settling 
in Boston’s North End.  Max learned early on that he had 
to rely solely on himself to make his way in the world and 
showed his penchant for business at 9 years of age, corner-
ing the market selling newspapers to the rich and famous in 
Boston’s Scollay Square.  Working almost every day since his 
start on a Boston street corner until the age of 100 when 
Merchants Tire Company closed its doors, Max was a relent-
less businessman devoted to his company and the industry 
that helped him become an immigrant success story.

His formative years in the tire industry began after complet-
ing high school where he worked for Central Tire Company 
while taking night courses and earning a degree in Business 
Administration from Northeastern University in 1917.  
Several years later he founded Merchants Distributors (later 
named Merchants Tire Company), a business that was des-
tined to be the center of his life and the life of his family.

Over the years Merchants grew from a single location to 
become one of the largest regional tire companies of its 
day.  Introducing many firsts in the tire industry; during the 
Great Depression, Merchants started the “K-Service Stores” 
– a buying group that was a precursor to today’s franchise 
concept.  The K-Service Stores were independent dealers 
that bought their tires, batteries and radios from Merchants.  
They offered them  for resale, often on credit, with pay-
ments as low as 35 cents per week, long before credit was 
the business necessity it is today.       

Over the coming decades, Merchants Tire Company 
helped countless independent tire dealers get their start 
by providing their dealer network with innovative service 
and product offerings from sales training for the dealer’s 
staff and marketing assistance with Co-Op advertising, 
to fulfilling Max’s credo - selling “honest tires at honest 
prices” by providing new tires from leading manufacturers 
to retreaded passenger or truck tires from Merchants own 
retread plants.  Max had the ability to select and train the 
best people to build his organization. Ultimately, Merchants 
business grew to include Wholesale, Retail, Commercial and 
retread operations from Rhode Island to Maine with more 
than 300 employees.  

Always a believer that like-minded businesses working 
together make an industry stronger, Max was one of the 
founding members and supporters of the New England Tire 
Dealers Association as well as an early supporter of the 
national association now known as TIA. He was a long time 
attendee of the National Tire Dealers and Retreaders As-
sociation meetings, and was inducted into the Tire Industry 
Hall of Fame in 1987, joining industry giants such as Harvey 
Firestone and Frank Seiberling.    

Anyone that encountered Max, whether professionally or 
personally, knew that the tire business was his life, but he 
still managed to find time to be an active member of the 
Boston community where he and his wife helped organize 
Brandeis University, served on the boards of the Presidents 
Council, B’nai Brith and together, had many philanthropic 
interests.


